Overcoming Top Sponsoring Objections
Costs too much Money:
“If I can show you a variety of ways that you could finance your investment, is Premier an opportunity that you would like to pursue?” If she says “YES”, begin the creative financing solutions. My suggestion to you as a jeweler, offer one suggestion at a time and see her response. Start by asking, if she has a personal credit card or cash available. If no; go to next option. If you offer her the Premier Card, remember,
she may have a co signer and needs to have exceptional credit scores to be approved. If neither of these are options, ask: “How much money do you have available right now. If she says, “$200”, remind her to be a jeweler, all she needs to do is find an additional $223. This can be done through a variety of ways (see creative ways to finance sheet). If every option is not viable for her, you may need to reconsider if Premier is a good fit for her. Premier is a business opportunity that she will need to be responsible with Premier’s 50%. If she doesn’t have anyone who would loan her $50 or $100 this may be a red flag.
How would I get bookings?:
Refer your prospect back to Premier’s amazing Hostess Plan. Remind her that through Premier’s generosity she is set up for success to bless the hostess with a large amount of jewelry. Remind her that you would be willing to teach her how to ask people for shows. Ask her if she can list 6-8 names of family/friends who would help get her started. Remind her that these friends will be inviting people
she doesn’t know and some of them will schedule shows. You as the jeweler must sit with her, write her list of potential hostesses and ask “how do you know…Mary?” Don’t get all the names from one group (family or friends)…the list needs to come from many sources in her life. Give her a time limit to ask if they would do a show, if she can get 6-8, she will pay off her investment and get her business started well.

How would I find the time?:
Ask her, “How much time do you think you’ll need to do Premier effectively?” Based on her answer,
remind her that every stage of life will come with time obstacles. Ask: “If I can show you how Premier can fit into your busy schedule, would you be interested in doing Premier?” If her answer is yes, give her suggestions of a variety of shows and times in which she can do shows. 

I don’t know anything about fashion or running a business!:
Most people who join a company like Premier have never run a business or know much about fashion. I love the fact that Premier offers great training that can teach women just like us to learn how to put the jewelry together and become fashionable. If you are teachable, I would love to show you how.


I’ve already tried Direct Sales and it doesn’t work!:
“I believe that you have an entrepreneurial spirit! I think the fact that you tried something else proves that you are successful. I’m sure you offered a great product! It is possible that the marketing plan the company offered didn’t set you up for success. Premier allows you to make 50% gross profit, 10% three levels
down, a generous hostess plan, backed by a great guarantee and the #1 selling product on the market right now…jewelry! The only way you couldn’t succeed at Premier is if you didn’t work Premier! Don’t let
your past experiences with your previous company keep you from this great opportunity!”
If writing a check to get into Premier is not an opt ion, “CHARGE” your START-UP COSTS on your CREDIT CARD to sign up with Premier Designs
and pay “NO INTEREST!” … PLUS, 14 different ways to sign up in Premier!! Here is what we say when explaining how someone can CHARGE their start-up costs on a credit card and pay it off before the bill arrives! This is highly effective.
We have had many, many people over the years tell us they were not aware theycould do this:
Every credit card has a "Cut-Off" date and everyone's date is different.
If your credit card payment "Cut-Off" date is the 10th of the month, you can
"charge" your start-up costs after that date, say on the 11th, 12th or 13th of the month.
Line up your "Training Show" date as soon as you can!!
Have 6-9 ladies hold a Jewelry Show for you to help you get started!
Pay off your credit card bill before the 10th of the FOLLOWING MONTH (a total of 50-59 total days) and you pay NO INTEREST!
* If you do Premier's "QUICK START" program and hold 6 jewelry shows (you receive a $200 Retail Certificate) or 9 jewelry shows (you receive a $300 Retail Certificate) within 45 days of your Training Show date, you will receive FREE JEWELRY and most likely pay off your start-up costs!!
For example: Your credit card statement cut-off date is April 10. You can charge your start-up costs on your credit card on April 11th or 12th and the next "Cut-Off" date is May 10th. Your payment may not be due until around June 5 - 10th. If you pay it off before June 10th, you pay ZERO INTEREST! You can hold 6-9 Jewelry Shows during this time period; pay off your balance and pay no interest!! Even if you do not pay it off after the first month, the interest is probably only around $20-$30 a month and that amount should be tax deductable. So pay it off as soon as you can.
We are not asking you to go into debt by putting your start-up costs on a credit
card. Consider putting money into a business that PAYS YOU and generates REVENUE
every time you show the jewelry!! You are putting money into a business to
make money! This can generate cash flow for you and your family!!
In 22+ years of doing Premier, we have not met anyone who has not made their money back who has held the jewelry shows and has shown the jewelry. So the question is NOT, if they will make money, the question IS, will they hold the shows and show the jewelry! (continued on page 9)
Here are some suggestions for a person to get into Premier:
1. Cash or check
2. MasterCard / Visa / Discover
3. Charge it on your credit card the day after the credit card statement cutoff
date. You may have up to 59 days to pay it off with no interest charged.
4. Call your credit card company to increase your credit l imit by several thousand dollars or more.
5. Use the "Pre-Approved" charge card that you get in the mail from time to time
6. THE PREMIER CARD! Premier’s f inance program
7. Garage Sale to raise the money
8. Bank Loan
9. Credit Union Loan
10. Borrow against cash in the bank (you owe the bank, not a person)
11. Family
12. Friends
13. Cash Value on Life Insurance
14. Tax Refund Check
A lady can average making $100 - $200 or more with every show she has. If she has 10 shows booked before she gets in, more than likely she has made most if not all of her money back! Your prospect can't lose!!
NOW IS THE TIME TO SHARE THIS OPPORTUNITY!
YOU'LL BE GLAD YOU DID!
Onward & Upward,
Greg Terrell
Diamond Executive Director
Premier Designs Jewelry
