	  How to make Quick December Cash! by Sandy Klamert, TX

	
	Scott and I have some specific financial goals for this month so I have found myself really putting on my thinking cap of ways to bring in some more money with my business outside of Home Shows. I am going to share my results with you and I hope you will utilize it because it has worked and I have generated already 3 and possibly 4 additional showings for this month!! 
First I will tell you "who" to contact and then I will give you the verbiage of "what to say." 
1. Hold your own Holiday Open House - use "evite" to invite, requires less time and no costs! 
2. Call your pediatrician, gynecologist or general practitioner to set up or offer gifts for their staff members for them to purchase. 
3. Call your Dentist to set up. 
4. Go by a upscale hair salon in your area. 
5. Contact Title Companies in your area and Real Estate Offices 
6. Call your bank to set up. 
7. Call your child's school principal to set up at the school. 
8. Look back at your hostesses for his year and see who works at an office that you could call on. 
9. Think of friends you know that work in an office building and get them to ask if they allow vendors to set up. 
10. Do not be afraid to make the call and ASK, ASK, ASK! 
I have been doing my "cold" business calls in person, that is businesses where I do not know anyone. Here is what you do: Ask or go directly to the office manager. Say, "HI I am Jenny Jeweler" and shake their hand. (Do not go into independent rep of Premier Designs at that time because they do not know what that means or what you are offering). Then say,  "I represent a jewelry line that offers Designer looks at great prices and it comes with a guarantee. I am going to be at some of the businesses in this area during the lunch hour showcasing the line and letting their employees shop for Christmas while at work and I wanted to offer this to you. Is this something that your staff could benefit from?"
You will be amazed at how easy this time of year is to get your foot in the door. They are buying jewelry for Christmas out there ladies and if they are not buying it from you, they are buying it from the mall or another jeweler! 
This will not only give you quick holiday cash with little preparation time but it will also set you up for some potential January bookings!! 



