1. Schedule your own personal home-show, Mystery hostess show, sample sale- ?razzle dazzle prizes if personal home-show. 
Who to invite….

2.  PHONE CALLS AND VERBIAGE:  This is an important part of our business! Make a list including past customers, hostesses, family, friends, hairdresser, neighbors. Anyone who knows you, loves you, or owes you a favor. Chicken List
*** VERBIAGE

3. SPECIALS:Offer a special for shows that particular month. 50% promo. “Ring in the new year” Jewelry Box Stimulus plan, Spa Package or Spa Pedi drawing.
As a new jeweler, you don’t need to put a lot of extra money into booking shows. Premier has an amazing hostess plan. But sometimes if you find yourself in real need for bookings, it may be worth it to do something extra to kick-start your business.


4. Ask for Referrals: offer a free piece of jewelry at their referral person’s show

5. Be intentional, be prepared- catalogs, business card, coupon, WEAR STRIKING PIECES. Know what you are going to say before the opportunity arises.

6. Plant seeds during the show… “you won’t believe how much free jewelry you get when you have a show” “Can you believe my avg. hostess gets $200 in free jewelry?:  show a piece then say…“who wouldn’t want to get that FREE!”

7. Show the Hostess plan- Booking with boxes, Diva Did/Diva Didn’t, Draping the jewelry. Women want to know what’s in it for them. Show them what’s in it for them.

8. Booking Act. – Play with boxes, Shop or Drop w/ mini purses, something that brings them to a point of decision. When doing one of these, if nobody keeps their box, it’s not over. Sometimes I get 3 bookings when nobody keeps their box. Say, “ ok Ladies, if you are anything like me, you change your mind a lot, so if you see a lot of jewelry you want, you can still have a show.” 

*****another idea: Draw for handbag when hostess gets 3 bookings. Huafu.com is a great website.

9. Ask/OFFER to each guest at check out- remember, it’s not about you!: 

Those who kept their box/mini purse, find them and ask what month they are thinking of having their show.

For those who did not keep their box/mini purse, Say, “Julie, have you given any more thought to having a show?”

“Lisa, I would love to do a show with you, what do you think?

Someone who can’t decide what to order,” you should have a show!”

“Let’s do a show so you can get all those pieces free!”
